
 

 

 

 

December 5, 2011  

To whom it would concern:  

MFLEX is a global leader in flexible circuit assemblies which enable our customers to develop thinner, 
lighter, and smarter products. These assemblies are used to connect other components in various kinds of 
electronics, such as smartphones, tablets, and ultrabooks.  Our business model is to use technology 
representatives who can produce sales of potentially $100M plus.  

J Lyons Marketing has long history with MFLEX and has been a major source of sales for us worth millions 
of dollars over the years.  John Lyons, the principal, is a senior veteran with 25 years’ experience.  He grew 
up in the electronics industry and thus his connections are impressive.  He knows most of the new 
programs underway with the major customers in order to get a project started right out of the gate.  He is 
unique in also representing start- up companies with new technologies. This blend works well with CTOs or 
directors of innovation, who are constantly looking for new solutions and ensures that John is fully plugged 
into their strategies.  The technology companies in the Fortune 500 clearly view him as a trusted source of 
technical solutions.   

MFLEX values J Lyons Marketing as one of the best technology representative firms on the East Coast and 
would recommend J Lyons Marketing to any company that needs major penetration to a new account, 
markets, or North American coverage. 

Sincerely,  

Tom Bickner  

MFLEX 

Manager, Business Development 

www.mflex.com 

 

 

 

 

 

 

 

Multi-Fineline Electronix  3140 E Coronado Street, Anaheim,CA  92806  714.308.6590 





December 5, 2011  

To whom it would concern:  

Salcomp Plc develops and manufactures chargers for mobile phones, tablets, & 
other electronic devices.  Salcomp is the market leader in mobile phone 
chargers, and the main customers include the major OEM mobile phone 
manufacturers. Power adapters based on Salcomp's own product platforms are 
suitable also for cordless fixed-line phones, Bluetooth headsets, media players, 
modems and routers, point-of-sales devices, as well as for netbooks.  
Salcomp's headquarters are in Salo, Finland.  Salcomp has some 9,000 
employees. 

J Lyons Marketing is our manufacturer’s representative in the North American 
market for selected accounts.  John Lyons has been very effective with OEM 
accounts and now we were able to extend his services into the retail market.  
In our experience, we have found the best manufacturer rep firm in North 
America. 

If a European company in consumer electronics wants to enter North America, 
I can highly recommend J Lyons Marketing as a partner in North America.  
Please call me if you would like to know more. 

Sincerely,  

Antero Palo 

Corporate Vice President, Sales & Marketing  

antero.palo@salcomp.com 

Salo, Finland  

 

mailto:antero.palo@salcomp.com
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Paris, December 28th 2015 
 
 
 
To whom it may concern, 
 
 
We have been working with John Lyons now for more than 2 years. He has booked literally 
hundreds of meetings both in the USA and at international venues like the MWC (Mobile World 
Congress) in Barcelona. 
 
His ability to identify the correct person in huge companies and get the meeting with that person 
or team is truly extraordinary. At Audio-3D we need to meet the audio specialist and time and 
again John has been able to sniff out that person and get the meeting.  
 
He knows how to do this both at large OEMs such as Dell, HP, Lenovo, Qualcomm, Intel, Sony, 
etc but also at smaller more specialized companies, in our case in the audio/hi-fi industry such 
as at Voxx, SMSaudio, Jawbone, etc. 
 
We foresee working many more years with John as it just makes economic sense. 
 
 
 
The marketing team 
Audio3D 
 

 
 
 
 
 



 
 
 
Balda Solutions USA, Inc. 
2803 Slater Road, Suite 207 
Morrisville, NC 27560 

Balda Solutions USA, Inc. 
2803 Slater Road, Suite 207 
Morrisville, NC 27560 
 

 
August 31st, 2011 

 
 
Reference Letter for John Lyons 
 
 
To whom it may concern, 
 
It is a pleasure to provide a letter of recommendation for John Lyons. Since mid 2010 John has 
introduced Balda Solutions to over 30 Medical and Consumer Electronics customers at senior 
levels in each organization, from Director to VP always key decision makers.  
 
John is relentless and efficient, saving us incalculable time and money finding the right people 
behind the next big program. When the variety and depth of contacts is not enough he creates 
parallel avenues to reach the proper contact and open a door setting up introductory meetings 
allowing us to sell our services into many Fortune 500 companies which otherwise would take us 
months or years to penetrate. 
 
Knowing now what he has demonstrated to us during the past year, I have no reservations in 
recommending any company in these fields to hire John as an external sales rep to boost 
exposure to large companies and grow sales.       
 
Sincerely, 
 
 
Hector A Maza        US Head Quarters 
National Sales Manager North America    2803 Slater Road, Suite 207 
 
Balda|Solutions USA       Morrisville, NC 27560 
679 Worcester Rd,        Ph: +1 (919) 459-1660 x229   
Natick, MA. 01760        Fx: +1 (919) 459-1661 
M:  +1 (408) 761-6276        Web: www.Balda-USA.com 
E:  hmaza@Balda-USA.com 



 

 

 

3 December 2012  

 

 

 

 

 

To whom it may concern 

 

ActionLaser has unique expertise for the rapid laser-drilling of small holes in metal, 

typically thin stainless steel material. For the most part we manufacture specialised filter 

screens, used in niche applications in the sugar, plastics, food, chemical, and water and 

wastewater industries. We are based in Australia and export 70% of our production to the 

world. Our products are expensive. New applications are hard to find. 

 

John Lyons approached us with a proposition to find new customers for us in North 

America. Within a few months, thanks to John’s introductions and efforts, we secured 

significant new business in the tofu manufacturing sectors of the US and Canadian food 

industries. 

 

John is clearly well connected and works fast. I would recommend his company to 

anyone in a technically based industry needing to explore new markets and to rapidly find 

and establish the “right” contacts to make business happen. 

 

Sincerely, 

 

 

 

 

 

Steve Morris 

Manager, Applications & Business Development 

 

 

 

 

 



 

                                                                                                                                                                                                                        

 

13 March 2014 

 To whom it may concern 

    CleanPoint has used the services of JLyons Marketing for various projects over the last five years. 

 In the early years he helped us define our market using his extensive network to make introductions that as an 
early stage Australian company with a new product in a new market were simply not available to us, even though 
our government Department of Trade, Austrade 

 We have always been amazed at his ability to open doors that “cannot be opened” 

His early efforts assisted us to recognise that our offering was too early for the U.S. This led to savings of hundreds 
of    thousands of dollars that would have been wasted in the US. 

 Significantly, the information gained from his contacts led to the formation of our very successful strategy to 
target the UK and European region.  It has been obvious to us from the quality of his contacts and the level of 
insight that they were willing to share, that he not only enjoys great trust and respect from his network but it 
transfers to us 

 Johns influence stretches beyond the US.  

 Earlier this year he introduced us to the UK based VC arm of a major global company who will be the lead investor 
for our round three funding requirements late this year. I have no doubt that the president of the company, who 
John plays golf with, smoothed the decision process. 

 We have recently retained John to conduct an “under the radar” assessment of various adjacent market 
opportunities which is part of our requirement to develop with a level of anonymity 

We have used JLyons Marketing for market assessment, business development, assistance with raising VC and 
partnership development 

I have no hesitation in recommending JLyons Marketing. John’s company, his friendly yet pragmatic style and the 
extraordinary network of real contacts at his disposal represents simple, cost effective and low risk way to 
establish a US beachhead or just assess the market 

I am pleased to answer any specific questions.  

Bruce Johansson 

Joint Managing Director (Product and Strategy) 

 CleanPoint Holdings Pty Ltd 

 +61298100954 (Sydney Aust) 

 +61412204563 (cell) 

 brucej@cleanpointselect.com 



 

    ___________________________________________________________________________________________________________________ 
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July 27, 2012 

 

 

To whom it may concern: 

 

 

We use J Lyons Marketing for business development in targeted business areas that our product 

has applications.  

 

This includes the oil and gas, agriculture, and wastewater industries both nationally and 

internationally.  

 

John has been great help developing new business and during Gulf Oil Spill Advance Bio 

Catalytics received multimillions dollars awards. This can be directly attributed to JLM very 

strong senior level connections with both national and international accounts. Open the doors 

during a crisis were the main reason that our enable technology won in very competitive 

marketplace.  

 

He will be great asset to your business development efforts. 

 

Sincerely, 

 

 

 

Robert Chickering 

 

 

 

 


